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Education Partnership Offerings
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Features
* A link to CredAbility on your webpage that includes icons that allow clients to access, view and

download education resources
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Features
e landing page co-branded with your company and CredAbility
e Choose from 5 communities with 5 different education classes with downloadable
workbooks and study aids (see reverse side)
* Ability to view number of visits to co-branded landing page
e Available in English and Spanish

Landing page visitor metrics provided monthly only. No additional metrics available.
Annual administrator fees and server usage fees may apply.
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Features
e landing page co-branded with your company and CredAbility
e 8 Courses On Demand education classes and 4 live webinars, both with downloadable

workbooks and study aids
® Pre and Post tests to measure participant success
* Ability to view class rosters including participant names and classes attended
® Administrator ID to access monthly reporting metrics
e Available in English and Spanish

Dedicated toll-free number for exclusive use by your clients is available for an additional fee.
Annual licensing and administrator fees may apply based on number of site users.
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Partnership Offering B—Communities
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Money Basics Getting Starting for Financial Success
e Where do | want to be in 5 years? ® My first—purchasing my first car and
® Financial success starts here getting my first apartment
e Whyam|a 6787 ® Take charge of your credit cards
* How do | get out of debt? ® Dating on a budget
e [dentity theft e Whyamla 6787

® Understanding student loans
e CheckWise*

*optional link that can be added, this is a
fee based class
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Foreclosure Prevention

® How do | save my home? ‘ 5 ‘
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Not my house—foreclosure scam prevention

e Credit in crisis—how foreclosure can impact Handling Change

your credit score (dealing with job loss or overwhelming debt)
® Success on a limited budget—using the ® Handling life's big emergencies

money you have to meet your needs ® Handling change—a guide to managing
® Dealing with creditors—how to negotiate between jobs

past due accounts * How do | handle this? Plan, prepare and

position your finances for common
emergencies
® Success on a limited budget—using the

Communit ‘ 3 ‘
money you have to meet your needs

Scams and Fraud ® Dealing with creditors—how to negotiate
e [dentity theft past due accounts

® Not my house—foreclosure scam prevention
® |t's not true

Financial fraud

Traditional scams
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Nonprofit Credit Counseling & Education

For more information visit our website, www.CredAbility.org select the Partner Programs tab and
click on Design Your Own or contact, Mechel Glass at 404.653.8839 or Mechel.Glass@ CredAbility.org
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